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CapitaLand’s M&A will give it access to Ascendas-Singbridge’s Changi Business Park

SLB Development looks 
to new horizons 

CEO Matthew Ong to explore real estate fund management, 
develop smart industrial spaces and venture abroad.

Turn to our Cover Story on Pages 6 & 7.  

Ong standing next to the model of the rooftop facilities deck at In Space,
his upcoming industrial development in a joint venture with Oxley Holdings 

Industry Watch  
New home sales down 

28% in January
 ep4

Market Trends 
Property investment 
sales worth $38.3 bil 

expected this year ep5

Done Deals 
En bloc beneficiaries stir 
resale market in prime 

districts ep8-9

Under the Hammer   
Rio Vista penthouse sold 

before auction for 
$1.5 mil ep12
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Singapore to lead 2019 
office rental growth in 
the Asia-Pacific: M&G Real 
Estate 
Singapore is expected to re-
cord the highest office rental 
growth in 2019, outperforming 
other countries in the Asia-Pa-
cific (APAC), according to M&G 
Real Estate in its Asia Real Es-
tate Market Outlook report. 

Singapore’s office market will 
take the lead due to “healthy 
demand”, as well as tight sup-
ply over the next two years, as 
it positions itself as a business 
hub for foreign corporates seek-
ing to set up an APAC head of-
fice, the report states. 

In both Singapore and Aus-
tralia, the growth in the finan-
cial and business services sec-
tor has driven demand for office 
space in prime CBD buildings, 
the report notes. 

In Japan, Osaka and Nagoya 
are expected to show “relative-
ly strong” office rental growth 
over the next 12 months, it says. 
Prime office market in Osaka is 
forecast to have limited supply 
in the next two to three years. 
Meanwhile in Tokyo, the prime 
office market is expected to see 
negative rental growth due to a 
significant increase in supply in 
the next two years. 

Fringe office sub-markets in 
Hong Kong’s Kowloon East and 
Australia’s North Sydney could 
see an uplift in rents for the me-
dium term, as rents in the CBD 
are expected to hover around   
peak levels. Increasingly, a “hub 
and spoke model” – where firms 
have a main headquarters in the 
CBD and an office in lower-cost 
markets – is more prevalent in 
Hong Kong and Sydney. 

In the retail segment, high 
street retail rental is forecast to 

grow in the range of 1.5% to 
2.5% in key APAC cities, such 
as Hong Kong, Seoul and Syd-
ney. Prominently, Sydney’s high 
street retail is likely to benefit 
from the revitalisation of the 
CBD, linked to the completion of 
a new pedestrian zone and light-
rail line, highlights the report. 

However, in Australia, the 
overall outlook is challenging – 
regional shopping centres will 
face headwind, caused by a 
shift of retail sales from physical 
stores to online, a trend which 
is expected to persist in the me-
dium term. 

M&G Real Estate expects 
rental growth in regional shop-
ping centres to moderate fur-
ther in 2019. 

Commercial shophouses 
at Club Street for sale at 
$25 mil 
A pair of adjoining conserva-
tion shophouses at Club Street 
is up for sale at $25 million.

The three-storey commer-
cial shophouses are at 44 and 
46 Club Street, within the Chi-
natown-Telok Ayer area in the 
CBD. The 999-year leasehold 
shophouses occupy a com-
bined land area of 2,387 sq 
ft, with a total floor area of 
6,208 sq ft.

The property will be sold 
with an existing tenancy. 

“More than 1,000 new hotel 
rooms are expected to be add-
ed in the locale, injecting vi-
brancy and increasing tourism 
footfall,” says Shaun Poh, ex-
ecutive director of capital mar-
kets at Cushman & Wakefield, 
noting the ongoing construc-
tion of new hotels in the area 
such as The Clan and Capri by 
Fraser. There is also the recent 
government land sale hotel site 

at Club Street, he adds. 
Cushman & Wakefield is the 

marketing agent for the property. 
Foreigners are eligible to pur-

chase the property. The addition-
al buyer’s stamp duty (ABSD) 
will not be imposed. 

The expression of interest 
(EOI) exercise will close on 
March 19 at 3pm. 

Applications for February 
BTO exercise exceed 
supply by 3.7 times 
Applications for the Build-To-Or-
der (BTO) flats in the HDB Feb-
ruary exercise hit 14,751, or 4.7 
times the supply. Under the ex-
ercise, 3,162 BTO units and 577 
Re-Offer of Balance Flats (ROF) 
units were launched for sale. 

Flats in Kallang/Whampoa 
were the most popular. This is 
within expectations, says Eugene 
Lim, key executive officer at ERA 
Realty Network. The  Kallang/
Whampoa flats attracted 7,084 
applicants for 855 flats, or 8.3 
times the supply. Their attrac-
tiveness is further evident from 
the second-timer application 
rate for four-room flats of 39.3 
times, he notes.

“Despite the higher prices, 

applicants were attracted to the 
city fringe location and MRT sta-
tion accessibility of the flats,” 
says Lim. “Also, second-timers 
typically have a little more cash 
and equity after disposing of their 
first subsidised flat.”

Flats in Jurong West received 
application rates from 2.2 to 6.3 
times the supply, for three-room 
to five-room flats. Lim says that 
this is due to their proximity to 
the Boon Lay and Pioneer MRT 
Stations and relatively low prices.

For the next BTO launch in 
May 2019, 3,400 HDB flats in 
Kallang/Whampoa, Tengah and 
Woodlands will be offered.

PropNex Realty in 
collaboration with Global 
Alliance Property
PropNex Realty has inked a 
collaboration agreement with 
Global Alliance Property (GAP) 
to strengthen its position as the 
largest real estate agency in Sin-
gapore. Under the agreement, 
GAP’s 400 salespersons will be 
transferred to PropNex. 

GAP, a wholly-owned indi-
rect subsidiary of China Real 
Estate Group (CREG), operates 
under the Century 21 franchise. 

With this collaboration, GAP 
will discontinue its real estate 
agency business while CREG 
will continue to focus on real 
estate development in China.

The transferred salespersons 
from GAP will have access to 
PropNex’s  training programmes, 
signature bootcamps, as well 
as IT and backroom support.

“With a wider network of 
salespersons, we are ready to 
add greater value to property 
developers in their outreach to 
consumers, be it in the luxu-
ry, mid-tier or executive condo 
segments,” says Ismail Gafoor, 
PropNex Realty’s CEO. 

Freehold industrial 
building in MacPherson 
for sale at $15.9 mil 
A freehold industrial building, 
at 14 Genting Road in MacPher-
son, is up for sale at $15.9 mil-
lion ($938.44 psf per plot ratio).

The five-storey industrial 
building occupies a site of 5,758 
sq ft, with a gross floor area of 
around 16,943 sq ft. It houses 

The Florence Residences and Nyon preview 
| BY CECILIA CHOW |

Last weekend (Feb 16 and 17) marked 
the preview of two developments: 
the mega 1,410-unit The Florence 

Residences by Logan Property and the 
boutique development, the 92-unit 
Nyon by Aurum Land.

 The two projects attracted different 
audiences. The Florence Residences, lo-
cated within the Kovan area, is situat-
ed close to two MRT stations: about a 
six-minute walk from the future Hou-

gang MRT Interchange Station on the 
Cross Island Line and an eight-minute 
walk from the Kovan MRT Station. The 
project, which contains a mix of one- 
to five-bedroom types, drew close to 
4,000 visitors by 7pm on Sunday, Feb 17.

 The Florence Residences is expect-
ed to attract a mix of buyers – young 
couples, those with young children, 
multi-generational families and inves-
tors. The developer is capitalising on 
the site area of close to 390,000 sq ft, 
128 condo facilities and 12 clubs for 

residents within the project. Average 
indicative prices of the units are said 
to be in the $1,400 to $1,500 psf range.

 Nyon’s sales gallery is located at 
Kallang Airport Way. Over the week-
end, the developer, Aurum Land, of-
fered visitors a free 25- to 35-minute 
tour of the Amber Road neighbour-
hood in prime District 15 in vintage 
Vespa sidecars – including a visit to 
the actual site and the famous eater-
ies in the Joo Chiat-Katong area. More 
than 1,000 people visited the showflat 

last weekend. 
 A freehold development with units 

located within a single 18-storey tower, 
Nyon offers residents views of the sea 
and a bird’s eye view of the Katong area. 
Indicative prices of the project are said to 
be in the range of $2,300 to $2,400 psf. 

The two projects will be launched for 
sale about a fortnight from now, over the 
weekend of March 9 and 10. E

KNIGHT FRANK PTE LTDCUSHMAN & WAKEFIELD

The two 999-year leasehold shop-
houses at Club Street occupy a 
total floor area of 6,208 sq ft

The five-storey industrial building 
in MacPherson has a gross floor 
area of around 16,943 sq ft 

The crowd at the preview of The Florence Residences last weekend Nyon is a freehold development with units located within a single 
18-storey tower

Nyon’s developer, Aurum Land, offered visi-
tors a free tour in vintage Vespa sidecars
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SENTOSA BUNGALOWS FOR SALE

Each Office is Independently Owned And Operated.

Seaview $18m/$29m, 
panaromic views, modern, 
bigger plots
Golf and lakeviews - $10.8m 
/$16m/$18m - brand new and 
almost new 
Waterway Brand New -Star-
buy units released. Optional ID. 
Fm $16m
Unblocked Waterway $10.8m/ 
$18m/$20m/$24m for 50ft yacht
Homes by award winning 
architects $18m-$25m, bespoke 
homes with exceptional views
*And many more beautiful homes 
not to be missed. Serious and 
motivated sellers.
ROWENA CHAN   90383166 
(R051626C)
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production areas on levels one to 
three, and secondary workers’ dor-
mitories on levels four and five. 

Under URA’s 2014 Master Plan, 
the site is zoned under “Industri-
al (B1)”, for clean and light indus-
trial usage. It has a gross plot ra-
tio of 2.5. 

The site is currently approved 
for use as a secondary workers’ 
dormitory, and may also be used 
by end-users in clean and light in-
dustries requiring production, stor-
age, or ancillary office spaces, ac-
cording to Knight Frank Singapore, 
which is marketing the property. 

14 Genting Road is close to ma-
ture industrial estates such as Alju-
nied, Kallang, Tai Seng, Kim Chuan 
and Ubi, highlights Knight Frank. 

The tender for the property will 
close on March 13, at 3pm. 

Six strata offices at 
International Plaza up for sale
Six adjoining strata offices at Inter-

national Plaza are up for sale via 
private treaty, at a guide price of 
$11.968 million. This translates to 
$1,850 psf based on the floor area, 
according to the marketing agent 
Colliers International.

At this price, it compares fa-
vourably with the average price of 
$1,895 psf achieved for 13 office 
space transactions at Internation-
al Plaza over the last six months, 
notes Colliers.

The refurbished units are on a 
sale and leaseback scheme with 
an immediate annual gross rental 
yield of 4.2%, for at least five years.

Located on a high floor, the units 
have a combined floor area of about 
6,469 sq ft and a 99-year leasehold 
tenure with effect from 1970. It has 
50 years left on the lease.

The units have a highly visi-
ble lift lobby frontage and an ef-
ficient and regular unit layout, 
says Colliers.

As the property is zoned for 
commercial use, foreigners are el-
igible to purchase the office units. 

Additional buyer’s stamp duty and 
seller’s stamp duty are also not ap-
plicable.

International Plaza is atop Tan-
jong Pagar MRT Station on the East 
West Line, and is a 10-minute walk 
from Telok Ayer MRT Station on the 
Downtown Line.  – Compiled by 
Charlene Chin and Bong Xin Ying

FROM PAGE EP2

SPOTLIGHT

COLLIERS INTERNATIONAL

The six offices at International Plaza 
are selling at a guide price of $11.968 
million 

| BY AMY TAN |

T
he new president of the Real Estate 
Developers’ Association of Singapore 
(Redas), Chia Ngiang Hong, called for 
a review of property cooling meas-
ures at the industry association’s an-

nual Spring Festival Lunch held at Shangri-La 
Hotel on Feb 19. The guest-of-honour was Fi-
nance Minister Heng Swee Keat. 

Chia, who is also the group general manag-
er of City Developments Limited, says that al-
though the government formulates public pol-
icies, the private sector could help “make the 
policies better and more targeted”. 

For instance, Chia raises the issue of the ad-
ditional buyers’ stamp duty (ABSD) for devel-
opers. As of July last year, the ABSD paid by 
developers on land acquisitions was doubled 
from 15% to 30%, with a 5% that is paid up-
front and non-remittable. The time frame to de-
velop and sell all residential projects – regard-
less of size – has also been capped at five years.

“This policy has pushed all developers to ex-
haust their inventory at around the same time, 
and could partly account for the land price es-
calation in 2017 and 2018 because everyone ba-
sically ran out of inventory at the same time,” 
Chia shares. 

While excessive land banking ought to be 
discouraged, Chia calls for “some flexibility” 
in the five-year time frame to sell out projects. 
This could help curtail “the bundling of the pro-
ject development cycle” that saw developers 
replenishing their landbank at the same time. 

ABSD should be reviewed
“If the ABSD on land purchases is not reviewed, 
we can expect a repeat of the 2017–2018 ‘land 
grab’ situation in four to five years’ time,” he 
cautions. “When the price of the raw mate-
rial goes up, we can expect the price of the 
end-product to increase as well.” 

Chia also suggests that the government re-
view the loan-to-value (LTV) limits for first-
time homebuyers so that young Singaporeans 

can fulfil their aspirations of owning a private 
home. He adds that the government can also 
make it easier for HDB upgraders to own pri-
vate homes by reviewing the timing of the up-
front payment for the ABSD so as to ease their 
cashflow planning. 

“As a long-term stakeholder in Singapore’s 
success, Redas wishes to facilitate a stable and 
sustainable property market, especially when 
over 90% of Singaporeans are homeowners,” 
he says.

Market to drift sideways
Looking ahead, Chia expects the market to drift 
sideways this year, amid slower GDP growth 
and prevailing cooling measures. 

In 2H2018, market sentiment was affected 
by the impact of policy overhang coupled with 
global economic challenges, notes Chia. Res-
idential transaction volumes fell 17% for the 
year. “The surprise cooling measures also rat-
tled the Singapore financial market and prop-
erty stocks were heavily punished,” he adds. 

At the end of 4Q2018, there was a total of 
54,332 uncompleted units including executive 
condominiums (ECs) in the pipeline, according 
to URA data. Of these, 35,649 units were un-
sold, compared with 31,295 units in 3Q2018, 
which was a q-o-q increase of 13%. 

“Adding this number to a potential supply 
of 9,800 units including ECs from Government 
Land Sales and awarded en bloc sale sites that 
have not been granted planning approval yet, 
45,449 units are estimated to be available for 
sale in the next two years,” says Chia. 

Amid a subdued market outlook and the 
increase in ABSD for land acquisitions, he 
expects developers’ appetite for land acqui-
sitions to be lacklustre. This is evident in re-
cent en bloc tenders that have closed with-
out any bids, he says. 

Growth in office, hospitality 
On the other hand, Chia sees opportunities for 
growth in quality office spaces, after several 
years of contraction. The office sector saw re-

covery in 2018, buoyed by growth in the tech 
sector and expansion of co-working space op-
erators in the CBD. 

At the same time, new office buildings are 
equipped with advanced technology while old-
er buildings are being refurbished and reposi-
tioned to meet market demands. 

The hospitality sector is expected to continue 
performing well, with the completion and open-
ing of Jewel Changi Airport this year. 

Consequently, Chia expects hotel revenue 
to rise further, but cautions that tourist arriv-
als could be affected by geopolitical and mac-
roeconomic uncertainties. 

Collaboration with the government
To create opportunities, Chia higlights Redas’ 
commitment to working closely with the gov-
ernment on the next phase of nation-building. 

To this end, the industry association has put 
forth a Redas Position Paper advocating “deep-
er engagement and mutually beneficial collab-
orative partnerships with the various partners 
in the value chain”. 

In the past years, Redas has actively partici-
pated in various Industry Transformation Maps 
(ITMs) and new initiatives. For instance, it has 
collaborated with URA for the URA-Redas Spark 
Challenge, which sought ideas and feedback 
from the public on how to improve their phys-
ical surroundings.  

The industry association is also keen to col-

laborate with the government on its move to 
reinvent Singapore as a Smart Nation. 

Redas’ Chia says: “It is thus imperative that 
we look at how we can harness technology and 
innovation to connect all sector stakeholders 
to achieve the ultimate goal of improving the 
liveability and sustainability of our built envi-
ronment.”

Integration of online-offline models
During his speech, Minister Heng acknowl-
edged the role Redas plays in Singapore’s 
nation-building journey. This year marks 
the 60th year of Redas, which was estab-
lished in 1959. “Urban development would 
not have been possible without the support, 
capital and expertise of private developers 
and companies,” says Heng. “For example, 
many of our private housing, office towers, 
hotels and retail developments are built by 
the private sector.”

Heng says he expects integrating online 
and offline experiences to be a major theme in 
many real estate developments. He cites the ex-
ample of Funan that is being transformed from 
an IT mall into an “experience mall”. Owned by 
CapitaLand Mall Trust and managed by Capita-
Land, it is slated to open in 2Q2019. Funan will 
be an integrated development with a mall, two 
Grade-A office blocks as well as The Ascott’s 
lyf, its brand of co-living serviced residence de-
signed for millennials. E

Redas president urges 
government to review 
property cooling measures

From right: Redas president Chia Ngiang Hong; Finance Minister Heng Swee Keat; Kwek Leng Beng, Redas’ 
honorary patron; Augustine Tan, Redas’ immediate past president; and Cheong-Chua Koon Hean, deputy 
secretary (special duties), Ministry of National Development at the Redas Spring Festival Lunch on Feb 19

SAMUEL ISAAC CHUA/EDGEPROP SINGAPORE

We invite offers to purchase the following property on an “as-is, where-is” basis:  

 ■Type of Property: An entire office floor comprising    
   4 strata-titled units 

 ■Floor Area: 1,218 sqm (13,110 sqft)
 ■Lease: 999 Years 
 ■Location: Samsung Hub, 3 Church Street, Singapore 049483
 ■Type of sale: Mortgagee sale

Interested parties are required to submit their offers in the manner as prescribed in 
the Terms and Conditions of Tender by 5:00 pm on 20 March 2019. 

For further details and viewing, please contact:

VIEWING STRICTLY BY APPOINTMENT ONLY.

GRADE A OFFICE SPACE IN CBD FOR SALE

Ian Low
  +65 6715 1119 
  ianlow@RSMSingapore.sg

Lwi Tong Chong
  +65 6715 1106
  lwitongchong@RSMSingapore.sg
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| BY BONG XIN YING |

Private residential units sold by develop-
ers excluding executive condos fell 28.1% 
from 602 units last December to 433 units 

in January, according to URA data released 
on Feb 15.

Meanwhile, 498 new private homes were 
launched in January, nearly four times more 
than the 101 units placed on the market in De-
cember 2018 and about twice that launched in 
January last year, says Ong Teck Hui, JLL sen-
ior director of research & consultancy.

The three new projects launched last month 
– Fourth Avenue Residences, RV Altitude and 
Fyve Derbyshire – were all located in the Core 
Central Region (CCR). These three projects 
also accounted for almost 25% of January’s 
sales, notes Lee Sze Teck, head of research at 
Huttons Asia.

“The fact that the three new projects were 
launched in January reflects developers’ con-
fidence in launching units in the upper price 
segment where the pool of buyers is more lim-
ited,” adds JLL’s Ong. “The stable market in 
January could be a prelude to healthy launch-
es and sales in the coming months.”

The healthy demand for these new luxury 
homes bodes well for the luxury market as more 
than 4,000 new homes could be launch-ready 
this year, notes Ong. “There were more Sin-

gaporeans buying luxury homes last month,” 
he adds. “The increased number of luxury 
homes sold indicates that buyers are gener-
ally still upbeat about the market here given 
that household incomes have risen across the 
board last year and our gross domestic prod-
uct (GDP) is still positive.”

In terms of pricing, all the new launch-
es in January probably set benchmark pric-
es in their respective localities. For example, 
Fourth Avenue Residences set the benchmark 
price of $2,412 psf for a 99-year leasehold pro-
ject in the Bukit Timah enclave, notes Tricia 
Song, Colliers International head of research 
for Singapore.

For the other existing launches, developers 
have kept their selling prices stable, especially 
for those which have yet to cross the 60% to 
70% sell-through mark, adds Song.

The monthly decrease in new home sales 
could be attributed to a lack of new launches 
in the Rest of Central Region (RCR) and Out-
side Central Region (OCR), reckons JLL’s Ong. 
“Sales volume is usually higher when large-
scale projects are launched in the OCR and RCR 
where prices tend to be lower – compared to 
luxury homes – and more buyers can afford 
these homes.

Apart from Fourth Avenue Residences, oth-
er top-selling projects last month were: Affini-
ty At Serangoon (54 units sold at a median of 

$1,496 psf); Parc Esta (32 units sold at a me-
dian of $1,745 psf); Stirling Residences (22 
units sold at a median of $1,761 psf) and Parc 
Botannia (21 units sold at a median of $1,384 
psf), according to Eugene Lim, key executive 
officer of ERA Realty.

Many projects are slated for launch in the 
coming weeks including the Florence Residenc-
es and the biggest development ever launched 
– Treasure @ Tampines (See table on “Upcom-
ing launches in 1Q2019”).

According to ERA’s Lim, new home sales in 
2019 will be “supply-driven”, and developers – 
while not under any significant pressure to cut 
prices – are well aware that they have to “price 
their units realistically” to achieve respectable 
sales in the initial stages of launch so as to 
sustain “a good momentum” going forward.

Meanwhile, buying demand is resilient but 
“selective” as buyers choose to focus on the 
projects’ value proposition, he adds.

Christine Li, Cushman & Wakefield’s senior 
director of research, expects the take-up rate 
for new homes to range from 8,500 to 9,500 
units this year. She estimates a pipeline sup-
ply of 75 new projects with a total of 25,000 
new units for launch this year.

“The Singapore residential market has more 
or less adjusted to current cooling measures, 
and there is lesser ambiguity on when cool-
ing measures will be lifted,” adds Li. “Further-
more, developers still have a substantial time-
frame to sell their units as most of their sites 
were acquired in 2017 or 2018, so we do not 
expect huge discounts in the market.”

INDUSTRY WATCH

New home sales down 28% in Jan; upswing 
expected with upcoming new launches

E

Top-selling projects in January 2019
PROJECT NAME LOCATION UNITS 

SOLD 
MEDIAN PRICE 

($PSF)* 
% SOLD TO 

DATE

Fourth Avenue Residences Fourth Avenue 74  2,412 16

Affinity At Serangoon Serangoon North Avenue 1 54  1,496 34

Parc Esta Sims Avenue 32  1,745 30

Stirling Residences Stirling Road 22  1,761 41

Parc Botannia Fernvale Street 21  1,384 65

RV Altitude River Valley Road 19  2,858 14

Riverfront Residences Hougang Avenue 7 18  1,321 58

The Tre Ver Potong Pasir Avenue 1 18  1,615 36

Whistler Grand West Coast Vale 18  1,368 35

Mayfair Gardens Rifle Range Road 17  1,939 58
* Median price for the month of January

COLLIERS INTERNATIONAL, URA

Upcoming launches in 1Q2019
PROJECT NAME LOCATION TENURE NO. OF 

UNITS
EXPECTED 

PREVIEW DATE

Nyon @ 12 Amber Amber Road Freehold 92 Feb 16**

The Florence Residences Hougang Avenue 2 99 years 1,410 Feb 16**

1953 Tessensohn Road Freehold 58 Feb 23

Boulevard 88 Orchard Boulevard Freehold 154 March

Treasure At Tampines Tampines Street 11 99 years 2,203 March

Parkwood Collection Lorong 1 Realty Park 99 years 53 March

Uptown @ Farrer Perumal Road 99 years 116 March

Former Normanton Park Normanton Park 99 years 2000* March

Former The Wilshire Farrer Road Freehold 85 March / April

Former Katong Omega Apartments East Coast Road Freehold 36 March / April
* Estimated number of units
**Previewed

ERA RESEARCH

Crowd on the launch weekend of Fourth Avenue Residences on Jan 19–20. The development was the top-selling project in January 2019.

Crowd at Fyve Derbyshire at the launch weekend of Jan 19–20

ALLGREEN PROPERTIES

ROXY-PACIFIC HOLDINGS
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| BY TIMOTHY TAY |

R
eal estate investment sales in Singa-
pore are expected to reach $38.3 bil-
lion this year, a 0.7% increase from $38 
billion recorded in 2018, says Colliers 
International. Non-residential deals are 

expected to mitigate the expected slower resi-
dential market. Last year, investment sales fell 
5.1% y-o-y due to unexpected property cooling 
measures in July that caused a slump in resi-
dential investment sales, and a lack of public 
land sales across all sectors.

“The yield spread [of Singapore real es-
tate] continues to be one of the more attrac-
tive across markets,” says Tang Wei Leng, 
managing director of Colliers International. 
Pro-business policies and the Smart Nation 
push will drive up demand for office, indus-
trial and hospitality properties, she says. “In 
particular, hospitality will be an interesting 
sector to watch.”

Residential
A strong showing in 1H2018 pushed up overall 
residential investment sales by 1.4% y-o-y to 
reach $22.1 billion for the full year. It is also 
the highest-ever investment volume growth 

on a yearly basis. Collective sales, at 35 deals 
worth $10.01 billion, accounted for 45% of res-
idential investment sales last year.

Developers will be cautious and will focus 
on their upcoming new launches this year, 
and residential investment sales are expected 
to be relatively subdued in 1H2019, says Tricia 
Song, Colliers’ head of research for Singapore. 
Investment volume and buyer sentiment are 
expected to pick up from 2H2019, but owners 
of some en bloc developments have adjusted 
their asking prices down, she says.

The largest transaction last year was the 
government land tender for the Holland 
Road mixed-use site, awarded to a consor-
tium of Far East Organization’s subsidiar-
ies for $1.21 billion in May. Other top deals 
included the Silat Avenue government land 
sold by tender to UOL Group for $1.035 bil-
lion, and the $980 million en bloc deal for 
Pacific Mansion done by a GuocoLand-Hong 
Leong joint venture.

Good Class Bungalow (GCB) sales for the 
whole of last year rose by 16% y-o-y to $1 bil-
lion across 42 transactions. It is the highest 
value since 2012 when 50 GCBs were sold for 
$1.1 billion. GCB sales last year accounted for 
5% of residential sales volume.

Commercial
Commercial investment sales in 2018 came 
in at $6.2 billion, a 47% fall from a year ago 
which saw landmark transactions like Asia 
Square Tower 2 and the Beach Road govern-
ment land site. Sales for 4Q2018 rose 8.6% 
q-o-q, the highest growth in the year, driven 
up by the sale of Robinson 77 for $710 million 
and 78 Shenton Way for $680 million. The lat-
ter was co-brokered by Colliers. 

More major commercial deals are expected 
this year based on an overall confidence in of-
fice rental growth. Office rental is forecast to in-
crease by an average of 5% over the next four 
years, says Jerome Wright, director of capital 
markets and investment services at Colliers. 
New office supply is also expected to be lim-
ited over the next three to five years, he adds.

In 2018, the volume of shophouse transac-
tions hit a record high of $1.2 billion, contin-
uing a three-year growth trend. Demand for 
such properties from boutique investors is 
expected to remain strong for the next three 
years as the relatively low absolute prices re-
main attractive.

Hospitality
Meanwhile, the hospitality sector booked the 

strongest investment sales volume in four years 
at $1.2 billion last year, contributed by a surge 
in investments last quarter. Sales rose by 445% 
q-o-q and 421% y-o-y to $792 million in 4Q2018. 
They were led by the acquisition of Golden Wall 
Centre, a commercial property, by Worldwide 
Hotels for $276 million. A unit of Fragrance 
Group bought the residential Waterloo Apart-
ment for $131 million. Both properties will be 
redeveloped for hotel use.

Buying momentum is expected to contin-
ue this year, as Colliers expects the hotel in-
dustry to see the revenue per available room 
grow 3.5% y-o-y this year. This comes on the 
back of record-high tourist arrivals and tight-
ening hotel room supply.

Industrial
The industrial sector saw investment sales 
worth $4.4 billion last year, increasing 5.8%. 
This is the highest sales volume achieved since 
2011, which also recorded $4.4 billion worth 
of sales. Industrial sales grew 70% q-o-q and 
229% y-o-y to $2.1 billion in 4Q2018. Colliers 
says the industrial market is set to bottom 
out, and CapitaLand’s $11 billion acquisition 
of Ascendas-Singbridge last month is a “vote 
of confidence” for the sector.

MARKET TRENDS

Five largest real estate investment sales in 2018
PROJECT SECTOR QUARTER TRANSACTED PRICE 

($ MIL)

Holland Road GLS Mixed-use 2Q2018 1,213.3

Viva Industrial Trust’s portfolio of 9 assets* Industrial 4Q2018 1,208.0

Silat Avenue GLS Residential 2Q2018 1,035.3

Pacific Mansion Residential 1Q2018 980.0

OUE Downtown (office component) Commercial 3Q2018 908.0

* For industrial assets only

Major private investment sales in 4Q2018
PROPERTY PRICE ($ MIL) PRICE OF NET 

LETTABLE AREA ($ PSF)
PURCHASER

Robinson 77 710.0 2,308 Gaw Capital Partners

78 Shenton Way 680.0 1,878 PGIM Real Estate

Ocean Financial Centre (20% stake) 537.3 3,061 Allianz Real Estate

Capital Square (25% stake) 270.0 2,783 Kenedix

I12 Katong (77.6% stake) 56.6 N.A. Keppel Land

TABLES: COLLIERS INTERNATIONAL

E

Property investment sales worth $38.3 bil 
expected this year, buoyed by non-residential sales

The $980 million en bloc deal for Pacific Mansion was done by a GuocoLand-Hong Leong joint venture last March

Golden Wall Centre was acquired by Worldwide Hotels for $276 million in 4Q2018

EDMUND TIE & COMPANY

CBRE



EP6 • EDGEPROP | FEBRUARY 25, 2019

COVER STORY

| BY CECILIA CHOW |

O
n the second day of Chinese New 
Year, Matthew Ong, CEO of Catal-
ist-listed property developer SLB De-
velopment, came down with “stom-
ach flu”. That kept him away from 

“all the food” that people typically indulged in 
during the festive period, he recounts. 

While he has since recovered, his recent 
experience got him thinking about the impor-
tance of food preparation. In November and 
December, four major cases of food poisoning 
broke out, and 600 people were affected. One 
person even died. 

“Perhaps more food operators will now 
consider having their own self-contained unit 
for food preparation instead of using shared 
facilities so they have a better control of the 
standards of hygiene,” reckons Ong. 

SLB is currently constructing MacTaggart 
Foodlink at 20 MacTaggart Road, located just 
300m from the Tai Seng MRT Station. The 
five-storey building is scheduled for comple-
tion in 4Q2020 and is zoned for Business 1 
use. It is ideal for central kitchens, food pro-
cessing and cold room or storage facilities, 
adds Ong. 

The units range in size from 2,467 to 2,673 
sq ft, with ceiling heights of 6.3m to 8m. To 
date, only eight of the 28 units in the build-
ing are still available, which means the prop-
erty is 70% sold. 

Redevelopment of former Khong Guan 
Industrial Building
MacTaggart Foodlink is a redevelopment of 
the former Khong Guan Industrial Building. 
It was said to be built in 1952 by Chew Choo 
Han and Chew Choo Keng, co-founders of 
homegrown biscuit company Khong Guan. 
In the past, the main entrance of the former 
building served as a shopfront for Khong 
Guan biscuits too. 

Ong purchased the building in October 2016 
for $31 million, under Smooth Venture, a whol-
ly-owned subsidiary of Lian Beng Group, the 

mainboard-listed construction company head-
ed by his father, group chairman and manag-
ing director, Ong Pang Aik. 

The younger Ong acquired the building 
from the parent company for $32 million in 
2017, when he decided to spin-off SLB as 
a separate listed entity. SLB’s initial public 
offering took place in April last year. Par-
ent company, Lian Beng Group, still owns a 
74.11% stake in the firm, while Ong’s aunt, 
Lay Koon, is a non-executive, non-independ-
ent chairman of SLB.

According to Ong, the idea of spinning 

off the property development business into 
a separate listed entity had taken root as far 
back as 2007, when Lian Beng entered into 
a string of joint-venture projects.These in-
cluded Lincoln Suites, which was a tie-up  
with partners Koh Brothers, Heeton Holdings 
and KSH Holdings; and Kovan Residences, 
a joint venture with Centurion Properties. 
Lian Beng has also developed mixed-use de-
velopments such as The Midtown and Mid-
town Residences with Oxley; as well as KAP 
and KAP Residences as part of a consortium 
alongside Oxley, Heeton, KSH, TEE Interna-

In Space, a freehold industrial building with 84 
units, is expected to preview by mid-March

Ong: If we develop just another typical industrial 
development, I don’t think it will attract end-users

The facilities on the rooftop of the courtyard suites at In Space

CEO Matthew Ong to explore real estate fund management, 
develop smart industrial spaces and venture abroad

SLB Development looks 
to new horizons 

SAMUEL ISAAC CHUA/EDGEPROP SINGAPORE

SAMUEL ISAAC CHUA/EDGEPROP SINGAPORE SLB DEVELOPMENT
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tional and ZAP Piling. 
 Most of its developments are through joint 

ventures, says Ong. “This helps in terms of 
portfolio diversification and in reducing our 
risks significantly.” 

During Ong’s 11-year stint at Lian Beng, he 
oversaw the development of about 10 indus-
trial projects with a total of four million sq ft. 
Past industrial developments in his portfolio, 
which are also joint-venture projects, includ-
ed M-Space, the 88-unit Mandai Foodlink, the 
425-unit Eco-Tech@Sunview, the 73-unit Hex-
acube @ Changi and T-Space @ Tampines, its 
latest development with 251 units that is new-
ly completed and fully sold. 

Preview of In Space
The upcoming project, In Space, marks Ong’s 
10th joint-venture project with Oxley. It’s a 
51:49 split between SLB and Oxley. A freehold 
property, In Space is a redevelopment of the 
former Pei Fu Industrial Building at 24 New 
Industrial Road. 

The property was acquired on April 24 last 
year, less than a week after the listing of SLB. 
The duo paid $76.25 million for the 62,346 sq 
ft, freehold site. 

In Space is scheduled for preview sometime 
in the middle of March. The new freehold in-
dustrial building spans eight levels, and con-
tains 84 units. Average sizes of units are about 
216 sq m (2,325 sq ft), and are priced from just 
below $1.7 million, or at $750 psf. 

Ong has given a lot of attention to the de-
tails of the space. For a touch of glamour, he 
has coined the term “grand suites” for the 
ground floor units that feature a soaring ceil-
ing height of 7.8m, dual frontage and a cen-
trally situated mezzanine level, which will be 
ideal for office space. The dual frontage allows 
for for the display of merchandise or branding 
purposes, says Ong. 

The “garden suites” are the mid-floor lev-
els, which have breakout areas and balconies 
on the sides, where people can hang out or 
take an evening stroll. The “courtyard suites” 
are those on the upper levels which connect 
directly to the facilities deck on the rooftop. 
Facilities include swimming pool, dining pa-
vilions, a gym and landscaped garden. Based 
on the take-up of the units at T-Space, such 

courtyard suites tend to be the most popu-
lar, notes Ong. The building is also going 
to be the tallest in its neighbourhood, adds 
Ong, which means unblocked views from 
the rooftop. 

Given the location of In Space within the 
Hougang industrial area, Ong expects inter-
est to come from design firms, businesses in-
volved in e-commerce, as well as traditional 
small and medium-sized enterprises. “We real-
ise that there’s still demand for industrial spac-
es in good locations, with units that are well 
laid out and where there’s ease of access,” he 
elaborates. “That’s why we have decided to 
develop most of our developments as ramp-
up factories, so vehicles can be driven straight 
to the units for ease of loading and unload-
ing of goods.” 

“Smart user space”
Based on the profile of buyers in the previous 
projects, including T-Space, Ong reckons about 
80% of them are business users, with inves-
tors making up the remaining 20%. “Many of 
these investors are also local business owners,  
and if they can’t lease out the units, they will 
move in themselves,” he adds.  

He wants to position In Space as the first 
industrial building to feature “smart user 
space”. SLB is collaborating with a tech 
firm to develop a smart application for us-
ers of In Space. They will be able to use the 
app to turn on the lights and air-condition-
ing, shading devices for their glass windows 
and even smart plugs that have the capacity 
to be connected to up to 200 machines and 
devices. This will be able to allow the users 
to remotely control all the appliances and 
devices within their individual units. There 
will be a security camera at the entrance of 
each unit where companies can monitor ac-
cess to their individual units from their mo-
bile phones. 

These are some of the smart home features 
in new condominiums that Ong is intending to 
deploy for his industrial buildings. “It’s time 
to adopt them in industrial spaces too,” he 
adds. “If we develop just another typical in-
dustrial development, I don’t think it will at-
tract end-users.” 

With more people using personal mobility 

devices (PMDs), Ong is also including charg-
ing points on every level. The nearest MRT sta-
tion is Bartley on the Circle Line which is about 
782m away. That translates to an 8-10 minute 
walk, but on the PMD, it’s just 3-5 minutes 
away. “Those who don’t drive will be relying 
on PMDs to get to the MRT station, and the 
charging points on every level of the building 
will be a great convenience for them,” he says.

Upcoming launches
Ong’s plan is to launch at least two new pro-
jects every year. In addition to In Space, an-
other project that is slated for launch some-
time in 1H2019 is Rezi 24, a 110-unit, freehold 
residential project at Lorong 24 Geylang. Rezi 
24 is a joint-venture project with KSH Hold-
ings and Heeton Holdings. 

SLB Development also has another indus-
trial development at 50, Lorong 21 Geylang. It 
is a boutique development with just 10 units 
in a block sitting on a 9,011 sq ft, freehold site. 
The project is likely to be launched sometime 
this year. 

Another project that is scheduled for launch 
before the end of 2019 is the Gaobeidian pro-
ject – Sino-Singapore Health City, a township 
development that is in a joint venture with 
KSH, Heeton and Oxley. “We have to see how 
the trade war pans out,” says Ong. 

In addition to embarking on develop-
ment projects in joint ventures with other 
partners, Ong feels that there are opportuni-
ties for SLB in the “real estate fund manage-
ment business”. 

Overseas opportunities
While at Lian Beng, Ong was key in oversee-
ing the acquisition of the group’s investment 
portfolio. All three properties he acquired 
in Melbourne, Australia, were divested by 
end-2017. The latest was its office tower at 
50 Franklin Street, which was acquired for 
A$51.5 million in November 2016 and sold 
just over a year later in December 2017 for 
A$90.15 million. 

In July 2017, a Lian Beng and KSH Holdings 
80:20 joint venture sold a low-rise apartment 
block at St Kilda for A$34 million, having ac-
quired it just a year earlier for A$24 million. 
Hence, the joint-venture partners walked away 

with a A$10 million profit.  
The month before, in June 2017, Lian Beng 

divested the historical Newspaper House on 
Collins Street in Melbourne for A$35 million. 
It had purchased the building in June 2015 for 
A$24.9 million.  

“We had a good run in Australia,” says Ong. 
He is unperturbed by the expected slowdown 
in the Australian residential market this year 
as he intends to focus on commercial proper-
ties, like he did before. He is not just intending 
to look at potential acquisitions in Melbourne, 
but in Sydney too.

Besides commercial buildings in Australia, 
Ong is looking for buying opportunities in Ja-
pan, Shanghai and the UK as well. He intends 
to build a landbank of both local and over-
seas projects. However, this time, he wants to 
buy “sites and buildings with income”. “It’s 
more prudent than buying an empty piece of 
land, and waiting to get the right approvals,” 
he reckons. 

“First-mover” advantage in en bloc 
market
Ong is also monitoring sales in the Singa-
pore residential market as SLB is part of the 
Oxley-led consortium that is developing the 
1,052-unit Affinity at Serangoon North Ave-
nue 1 and the 1,427-unit Riverfront Residenc-
es at Hougang Avenue 7. Both projects were 
launched last year. 

Affinity At Serangoon benefitted from its prox-
imity to one of the 12 new stations that will be 
coming up on the Cross Island Line. Since the 
announcement on Jan 25, over 100 units have 
been sold, bringing total sales to close to 40%. 
Riverfront Residences benefitted from the pre-
view of The Florence Residences last weekend 
(Feb 16-17), with over 20 units sold over the 
two days. To date, a total of 887 units (about 
60%) in the development has been taken up.  

Being “first-movers” in the en bloc market 
by acquiring sites early in the cycle at more 
attractive land prices, Ong says that he, along 
with the joint-venture partners of these pro-
jects, hopes to “reap the rewards over the next 
few years”.  

In the meantime, he will be jetting off to 
Melbourne and Sydney in search of new acqui-
sitions and striking new joint ventures.

HexaCube @ Changi, part of the portfolio of industrial buildings developed by Ong 

Artist’s impression of MacTaggart Foodlink, a redevelopment of the former Khong Guan Industrial Building

T-Space @ Tampines was completed recently and is fully sold
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F
rom caveats lodged, the last unit sold 
at The Grange on Grange Garden was 
in December 2017, when a 2,282 sq ft, 
four-bedroom unit on the 16th floor 
fetched $5.98 million ($2,621 psf). How-

ever, Jason Tan, executive director of JTRe-
si, recently brokered the sale of a 1,765 sq ft, 
three-bedroom unit on the 19th floor of the 
23-storey tower for $4.55 million ($2,578 psf). 

The price of $2,578 psf is the highest achieved 
for a three-bedroom unit at The Grange since the 
last peak of the property market in mid-2007, 
when such units were changing hands in sub-
sales at prices between $2,600 and $2,750 psf, 
according to caveats lodged then.  

The buyer is said to be an Indonesian Chi-
nese turned Singapore citizen who purchased 
the unit for his own use. He was looking for a 
replacement home as he has benefitted from 
the successful completion of the en bloc sale 
of Tulip Garden, a 162-unit residential devel-
opment, for $906.9 million. Each unit owner 
received their payout of $4.3 million to $7.6 
million apiece just a few days before Chinese 
New Year.

The three-bedroom unit at The Grange was 
well-maintained, although still in its “original 
condition”, says Tan. The Grange is a 95-unit 
development with twin 23-storey blocks located 
on a 98,000 sq ft, freehold site. Developed by 
MCL Land, the project was completed in 2008.  

Despite its age, The Grange is very well-main-

tained, Tan adds. Located just off Grange Road, 
the condo is within a short distance from the up-
coming Orchard Boulevard MRT Station on the 
Thomson-East Coast line. Neighbouring devel-
opments include Orchard Bel-Air on Orchard 
Boulevard and Parkview Eclat on Grange Road. 
Across the road are the Good Class Bungalows 
on Chatsworth Avenue and Rochalie Drive. 

The Grange contains three- and four-bedroom 
units as well as penthouses. The three-bedroom 
units are sized from 1,743 sq ft  to 2,076 sq ft; 
four-bedroom units are from 2,281 sq ft to 2,301 
sq ft; while penthouses range from 4,379 sq ft 
to 4,433 sq ft.

“We’ve been getting quite a few enquiries 
from en bloc beneficiaries in the prime districts 
of 9 and 10 over the past fortnight,” says Tan. 
“Just the other day, we received a call from 
someone whose property at Cairnhill Man-

sions was sold en bloc last year.” 
At Botanic on Lloyd, a 2,056 sq ft, four-bed-

room unit on the second floor changed hands 
for $4.4 million ($2,140 psf). The caveat was 
lodged in December. However, the sale is due 
to complete on Feb 22. The buyer is said to be 
a Korean American purchasing the unit for his 
own use. The sale was brokered by Tan. 

At $2,140 psf, the price is the highest in psf 
terms since 2011, when a 1,841 sq ft, three-bed-
room unit on the third level was sold for $4.14 
million ($2,250 psf). 

Botanic on Lloyd is a 13-year-old, freehold 
boutique development with just 66 units. It 
was developed by CapitaLand and completed 
in 2006. The unit that changed hands recently 
there was also in its original condition. 

“These slightly older properties are seen by 
buyers to offer better value compared to move-

in-ready units in new developments,” says Tan. 
“They are also perceived to offer greater upside 
potential over the long term.” 

Tan had put up for sale a unit at Belle Vue 
Residences at Oxley Walk at the end of last 
year. It is a 2,164 sq ft, four-bedroom unit with 
a price tag of $5.78 million. The 176-unit, free-
hold development by Wing Tai Holdings was 
completed in 2010 and designed by renowned 
Japanese architect Toyo Ito. 

“I’ve been getting enquiries every other 
day, but the unit has been tenanted at $10,000 
a month since last October,” he says. “Some of 
these en bloc beneficiaries want to be able to 
move in immediately.” 

DONE DEALS

    LAND AREA/  NETT UNIT  
    FLOOR AREA TRANSACTED PRICE PRICE COMPLETION TYPE OF 
PROJECT PROPERTY TYPE TENURE SALE DATE  (2019) (SQ FT) PRICE ($) ($)  ($ PSF) DATE SALE

District 1         
MARINA BAY RESIDENCES Condominium 99 years Feb 7 1,130 2,500,000 - 2,212 2010 Resale
MARINA BAY RESIDENCES Condominium 99 years Feb 11 1,227 2,880,000 - 2,347 2010 Resale
MARINA ONE RESIDENCES Apartment 99 years Feb 8 700 1,700,000 - 2,430 2017 Sub Sale
THE SAIL @ MARINA BAY Apartment 99 years Feb 8 2,034 4,800,000 - 2,359 2008 Resale
District 3         
ARTRA Apartment 99 years Feb 9 1,410 2,298,800 - 1,630 Uncompleted New Sale
ARTRA Apartment 99 years Feb 9 1,410 2,307,300 - 1,636 Uncompleted New Sale
ECHELON Condominium 99 years Feb 8 1,001 1,685,000 - 1,683 2016 Resale
MARGARET VILLE Apartment 99 years Feb 8 829 1,495,200 - 1,804 Uncompleted New Sale
MARGARET VILLE Apartment 99 years Feb 8 969 1,819,272 - 1,878 Uncompleted New Sale
MARGARET VILLE Apartment 99 years Feb 10 657 1,219,414 - 1,857 Uncompleted New Sale
QUEENS Condominium 99 years Feb 11 1,195 1,530,000 - 1,281 2002 Resale
QUEENS Condominium 99 years Feb 12 915 1,280,000 - 1,399 2002 Resale
STIRLING RESIDENCES Apartment 99 years Feb 7 980 1,696,000 - 1,731 Uncompleted New Sale
STIRLING RESIDENCES Apartment 99 years Feb 7 1,345 2,217,000 - 1,648 Uncompleted New Sale
STIRLING RESIDENCES Apartment 99 years Feb 7 1,345 2,485,000 - 1,847 Uncompleted New Sale
STIRLING RESIDENCES Apartment 99 years Feb 8 689 1,291,000 - 1,874 Uncompleted New Sale
THE CREST Condominium 99 years Feb 8 797 1,653,000 - 2,075 2017 Resale
THE CREST Condominium 99 years Feb 8 1,023 1,995,000 - 1,951 2017 Resale
THE METROPOLITAN CONDOMINIUM Condominium 99 years Feb 11 1,399 2,000,000 - 1,429 2009 Resale
District 5         
BIJOU Apartment Freehold Feb 10 614 1,176,510 1,164,568 1,898 2018 New Sale
BLUE HORIZON Condominium 99 years Feb 8 958 973,000 - 1,016 2005 Resale
KENT RIDGE HILL RESIDENCES Apartment 99 years Feb 9 904 1,410,000 - 1,559 Uncompleted New Sale
KENT RIDGE HILL RESIDENCES Apartment 99 years Feb 9 1,076 1,814,000 - 1,685 Uncompleted New Sale
ONE-NORTH RESIDENCES Apartment 99 years Feb 11 980 1,470,000 - 1,501 2009 Resale
PASIR VIEW PARK Condominium Freehold Feb 11 980 1,185,000 - 1,210 1994 Resale
WHISTLER GRAND Apartment 99 years Feb 8 1,281 1,588,000 - 1,240 Uncompleted New Sale
WHISTLER GRAND Apartment 99 years Feb 8 614 921,780 - 1,502 Uncompleted New Sale
WHISTLER GRAND Apartment 99 years Feb 8 1,066 1,465,290 - 1,375 Uncompleted New Sale
WHISTLER GRAND Apartment 99 years Feb 8 603 860,000 - 1,427 Uncompleted New Sale

Residential transactions with contracts dated Feb 5 to Feb 12
Singapore — by postal district LOCALITIES DISTRICTS

City & Southwest 1 to 8
Orchard/Tanglin/Holland 9 and 10
Newton/Bukit Timah/Clementi 11 and 21
Balestier/MacPherson/Geylang 12 to 14
East Coast 15 and 16
Changi/Pasir Ris 17 and 18
Serangoon/Thomson 19 and 20
West 22 to 24
North 25 to 28

    LAND AREA/  NETT UNIT  
    FLOOR AREA TRANSACTED PRICE PRICE COMPLETION TYPE OF 
PROJECT PROPERTY TYPE TENURE SALE DATE  (2019) (SQ FT) PRICE ($) ($)  ($ PSF) DATE SALE

WHISTLER GRAND Apartment 99 years Feb 9 958 1,283,040 - 1,339 Uncompleted New Sale
WHISTLER GRAND Apartment 99 years Feb 9 1,066 1,340,000 - 1,257 Uncompleted New Sale
WHISTLER GRAND Apartment 99 years Feb 9 624 818,400 - 1,311 Uncompleted New Sale
WHISTLER GRAND Apartment 99 years Feb 9 958 1,338,400 - 1,397 Uncompleted New Sale
WHISTLER GRAND Apartment 99 years Feb 10 441 619,200 - 1,403 Uncompleted New Sale
WHISTLER GRAND Apartment 99 years Feb 10 624 884,800 - 1,417 Uncompleted New Sale
WHISTLER GRAND Apartment 99 years Feb 10 764 1,043,280 - 1,365 Uncompleted New Sale
District 7         
SOUTH BEACH RESIDENCES Apartment 99 years Feb 11 2,099 6,784,680 - 3,232 2016 Resale
TEXTILE CENTRE Apartment 99 years Feb 8 915 860,000 - 940 1977 Resale
District 8         
CITYSCAPE @FARRER PARK Condominium Freehold Feb 11 1,345 1,820,000 - 1,353 2014 Resale
District 9         
8 SAINT THOMAS Condominium Freehold Feb 7 1,302 4,128,000 - 3,169 2018 Resale
8 SAINT THOMAS Condominium Freehold Feb 12 441 1,489,950 - 3,376 2018 Resale
MARTIN MODERN Condominium 99 years Feb 10 1,399 3,481,000 - 2,488 Uncompleted New Sale
RV ALTITUDE Apartment Freehold Feb 7 441 1,319,000 - 2,989 Uncompleted New Sale
RV ALTITUDE Apartment Freehold Feb 8 570 1,580,000 - 2,770 Uncompleted New Sale
THE ORCHARD RESIDENCES Apartment 99 years Feb 7 1,808 5,300,000 - 2,931 2010 Resale
THE PEAK @ CAIRNHILL I Apartment Freehold Feb 8 689 1,271,000 - 1,845 2014 Resale
THE PEAK @ CAIRNHILL II Apartment Freehold Feb 11 829 2,262,000 - 2,729 2015 Resale
TIARA Condominium Freehold Feb 8 1,507 3,130,000 - 2,077 1995 Resale
District 10         
3 CUSCADEN Apartment Freehold Feb 8 764 2,587,000 - 3,385 Uncompleted New Sale
3 CUSCADEN Apartment Freehold Feb 10 463 1,628,000 - 3,517 Uncompleted New Sale
HOLLAND PEAK Condominium Freehold Feb 7 1,399 2,000,000 - 1,429 1994 Resale
JERVOIS REGENCY Apartment Freehold Feb 7 947 1,500,000 - 1,584 2003 Resale
LEEDON RESIDENCE Condominium Freehold Feb 8 1,044 2,800,000 - 2,682 2015 Resale
LUCKY PARK Semi-Detached  Freehold Feb 8 4,166 6,000,000 - 1,441 1975 Resale
STELLAR RV Apartment Freehold Feb 12 527 950,000 - 1,801 2015 Resale
THE TESSARINA Condominium Freehold Feb 12 1,615 2,874,700 - 1,780 2003 Resale
District 11         
CITY EDGE Apartment Freehold Feb 7 1,152 1,800,000 - 1,563 2007 Resale
IRIDIUM Apartment Freehold Feb 11 1,066 1,650,000 - 1,548 2009 Resale
ORCHID VILLAGE Detached  Freehold Feb 11 8,773 12,380,000 - 1,411 1986 Resale
THE LINCOLN MODERN Apartment Freehold Feb 8 1,410 2,000,000 - 1,418 2003 Resale
THOMSON 800 Condominium Freehold Feb 7 1,625 2,370,000 - 1,458 1999 Resale
District 12         
AVA TOWERS Apartment Freehold Feb 11 1,281 1,400,000 - 1,093 1993 Resale
District 13         
BARTLEY RIDGE Condominium 99 years Feb 8 980 1,360,000 - 1,388 2016 Resale
BLOSSOMS @ WOODLEIGH Condominium Freehold Feb 12 1,421 1,750,000 - 1,232 2007 Resale
PARK COLONIAL Condominium 99 years Feb 9 1,023 1,723,000 - 1,685 Uncompleted New Sale
PARK COLONIAL Condominium 99 years Feb 10 1,249 2,187,000 - 1,752 Uncompleted New Sale
PARK COLONIAL Condominium 99 years Feb 10 1,066 1,994,000 - 1,871 Uncompleted New Sale
THE TRE VER Condominium 99 years Feb 8 506 826,112 - 1,633 Uncompleted New Sale
District 14         
ARENA RESIDENCES Apartment Freehold Feb 8 893 1,521,000 - 1,702 Uncompleted New Sale
ARENA RESIDENCES Apartment Freehold Feb 8 549 970,000 - 1,767 Uncompleted New Sale
ARENA RESIDENCES Apartment Freehold Feb 9 807 1,469,000 - 1,820 Uncompleted New Sale
EDENZ SUITES Apartment Freehold Feb 7 474 635,000 - 1,341 2015 Resale
KINGSTON TERRACE Apartment Freehold Feb 12 915 1,000,000 - 1,093 1994 Resale
PARC ESTA Apartment 99 years Feb 5 635 1,097,000 - 1,727 Uncompleted New Sale
PARC ESTA Apartment 99 years Feb 5 635 1,051,000 - 1,655 Uncompleted New Sale
PARC ESTA Apartment 99 years Feb 6 420 735,000 - 1,751 Uncompleted New Sale
PARC ESTA Apartment 99 years Feb 6 635 1,075,000 - 1,693 Uncompleted New Sale
PARC ESTA Apartment 99 years Feb 6 517 934,000 - 1,808 Uncompleted New Sale
PARC ESTA Apartment 99 years Feb 7 517 917,000 - 1,775 Uncompleted New Sale
PARC ESTA Apartment 99 years Feb 8 452 828,000 - 1,832 Uncompleted New Sale

En bloc beneficiaries stir resale market in prime districts

EDGEPROP SINGAPORE

JTRESI

The Grange us a 95-unit condo development that 
was completed in 2008A three-bedroom unit at The Grange has recently been sold for $4.55 million ($2,578 psf)

E



EDGEPROP | FEBRUARY 25, 2019 • EP9

GAINS & LOSSES

    LAND AREA/  NETT UNIT  
    FLOOR AREA TRANSACTED PRICE PRICE COMPLETION TYPE OF 
PROJECT PROPERTY TYPE TENURE SALE DATE  (2019) (SQ FT) PRICE ($) ($)  ($ PSF) DATE SALE

    LAND AREA/  NETT UNIT  
    FLOOR AREA TRANSACTED PRICE PRICE COMPLETION TYPE OF 
PROJECT PROPERTY TYPE TENURE SALE DATE  (2019) (SQ FT) PRICE ($) ($)  ($ PSF) DATE SALE

Residential transactions with contracts dated Feb 5 to Feb 12

DISCLAIMER:
Source: URA Realis. Updated Feb 19, 2019. The Edge Publishing Pte Ltd shall not be responsible for any loss 
or liability arising directly or indirectly from the use of, or reliance on, the information provided therein.
EC stands for executive condominium

Top gains and losses from Feb 5 to Feb 12

Source: URA, EdgeProp  
Note: Computed based on URA caveat data as at Feb 19 for private non-landed houses transacted between Feb 5 and Feb 12. The profit and loss computation excludes transaction costs such as stamp duties. 

Most profitable deals 
PROJECT DISTRICT AREA (SQ 

FT)
SOLD ON 
(2019)

SALES PRICE ($ 
PSF)

BOUGHT ON PURCHASE PRICE ($ 
PSF)

PROFIT ($) PROFIT 
(%)

ANNUALISED PROFIT 
(%)

HOLDING PERIOD 
(YEARS)

1 THE SAIL @ MARINA BAY 1  2,034 Feb 9  2,359 Dec 02, 2009  1,310  2,134,150 80 5 13.2
2 TIARA 9  1,507 Feb 9  2,077 Oct 17, 2010  995  1,630,000 109 6 12.3
3 THOMSON 800 11  1,625 Feb 8  1,458 Dec 11, 2002  650  1,313,100 124 4 20.2
4 THE TESSARINA 10  1,615 Feb 13  1,780 Oct 21, 2004  1,066  1,165,700 68 3 18.3
5 HOLLAND PEAK 10  1,399 Feb 8  1,429 Oct 19, 2010  649  1,092,000 120 7 12.3
6 THE DOMAIN 15  1,378 Feb 9  1,089 May 22, 2007  363  1,000,000 200 7 15.7
7 THE WATERINA 14  1,367 Feb 12  1,317 Jul 22, 2011  699  845,000 88 6 11.6
8 QUEENS 3  1,195 Feb 12  1,281 Aug 18, 2004  721  668,000 77 3 18.5
9 HIGH OAK CONDOMINIUM 21  990 Feb 13  977 Aug 19, 2010  387  585,000 153 8 12.5
10 THE SUNNY SPRING 14  1,195 Feb 12  1,096 Feb 15, 2012  619  570,000 77 5 11.0
11 SAVANNAH CONDOPARK 18  1,453 Feb 9  915 May 03, 2011  523  570,000 75 5 11.8
12 BLOSSOMS @ WOODLEIGH 13  1,421 Feb 13  1,232 Nov 26, 2013  845  550,000 46 4 9.2
13 SAVANNAH CONDOPARK 18  1,453 Feb 13  833 Jul 05, 2010  460  541,620 81 5 12.6
14 EVERGREEN PARK 19  1,249 Feb 12  697 Mar 21, 2010  308  485,000 126 7 12.9
15 QUEENS 3  915 Feb 13  1,399 Aug 22, 2004  872  482,000 60 3 18.5

Non-profitable deals 
PROJECT DISTRICT AREA (SQ 

FT)
SOLD ON 
(2019)

SALES PRICE ($ 
PSF)

BOUGHT ON PURCHASE PRICE ($ 
PSF)

LOSS ($) LOSS (%) ANNUALISED LOSS (%) HOLDING PERIOD 
(YEARS)

1 THE ORCHARD RESIDENCES 9  1,808 Feb 8  2,931 Apr 12, 2011  3,598  1,207,000 19 2 11.8
2 MARINA BAY RESIDENCES 1  1,130 Feb 8  2,212 Aug 18, 2013  2,400  212,000 8 1 9.5
3 ECHELON 3  1,001 Feb 9  1,683 Apr 03, 2017  1,887  204,080 11 2 5.9
4 STELLAR RV 10  527 Feb 13  1,801 Jul 27, 2016  1,968  88,000 8 1 6.6
5 ONE-NORTH RESIDENCES 5  980 Feb 12  1,501 Sep 03, 2017  1,562  60,000 4 1 5.4
6 MARINA BAY RESIDENCES 1  1,227 Feb 12  2,347 Nov 13, 2013  2,407  48,000 2 0.2 9.3
7 EDENZ SUITES 14  474 Feb 8  1,341 Dec 04, 2016  1,326  21,800 3 1 6.2
8 REGENT HEIGHTS 23  1,023 Feb 8  807 Jul 01, 2015  817  10,000 1 0.2 7.6

DONE DEALS

PARC ESTA Apartment 99 years Feb 8 700 1,169,000 - 1,671 Uncompleted New Sale
PARC ESTA Apartment 99 years Feb 8 958 1,525,000 - 1,592 Uncompleted New Sale
PARC ESTA Apartment 99 years Feb 8 840 1,476,000 - 1,758 Uncompleted New Sale
PARC ESTA Apartment 99 years Feb 8 517 930,000 - 1,800 Uncompleted New Sale
PARC ESTA Apartment 99 years Feb 9 743 1,277,000 - 1,719 Uncompleted New Sale
PARC ESTA Apartment 99 years Feb 9 635 1,059,000 - 1,668 Uncompleted New Sale
PARC ESTA Apartment 99 years Feb 9 958 1,535,000 - 1,602 Uncompleted New Sale
PARC ESTA Apartment 99 years Feb 10 721 1,221,000 - 1,693 Uncompleted New Sale
PARC ESTA Apartment 99 years Feb 10 1,399 2,240,000 - 1,601 Uncompleted New Sale
THE SUNNY SPRING Apartment Freehold Feb 11 1,195 1,310,000 - 1,096 1998 Resale
THE WATERINA Apartment Freehold Feb 11 1,367 1,800,000 - 1,317 2005 Resale
District 15         
BLU CORAL Condominium Freehold Feb 12 2,110 1,538,000 - 729 2009 Resale
FLAMINGO VALLEY Condominium Freehold Feb 11 861 1,290,000 - 1,498 2014 Resale
LYNDHURST GROVE Semi-Detached  Freehold Feb 12 3,218 5,300,000 - 1,645 1991 Resale
LORONG 101 CHANGI  Terrace  Freehold Feb 12 721 1,880,000 - 2,611 Unknown Resale
SEASIDE RESIDENCES Apartment 99 years Feb 8 678 1,334,400 - 1,968 Uncompleted New Sale
THE DOMAIN Apartment Freehold Feb 8 1,378 1,500,000 - 1,089 1995 Resale
THE GLACIER Apartment Freehold Feb 7 2,250 1,770,000 - 787 2004 Resale
District 16         
BEDOK RESIDENCES Apartment 99 years Feb 8 1,119 1,800,000 - 1,608 2015 Resale
BEDOK RESIDENCES Apartment 99 years Feb 8 549 838,000 - 1,527 2015 Resale
District 17         
EDELWEISS PARK CONDOMINIUM Condominium Freehold Feb 11 1,270 1,123,000 - 884 2006 Resale
FERRARIA PARK CONDOMINIUM Condominium Freehold Feb 8 915 865,000 - 945 2009 Resale
PARC OLYMPIA Condominium 99 years Feb 7 775 765,000 - 987 2015 Resale
District 18         
NV RESIDENCES Condominium 99 years Feb 7 1,453 1,290,000 - 888 2013 Resale
PINEVALE EC 99 years Feb 11 1,389 960,000 - 691 1999 Resale
SAVANNAH CONDOPARK Condominium 99 years Feb 8 1,453 1,330,000 - 915 2005 Resale
SAVANNAH CONDOPARK Condominium 99 years Feb 11 1,755 1,280,000 - 730 2005 Resale
SAVANNAH CONDOPARK Condominium 99 years Feb 12 1,453 1,210,000 - 833 2005 Resale
THE TAPESTRY Condominium 99 years Feb 7 441 607,200 - 1,376 Uncompleted New Sale
THE TAPESTRY Condominium 99 years Feb 7 990 1,255,500 - 1,268 Uncompleted New Sale
District 19         
AFFINITY AT SERANGOON Apartment 99 years Feb 6 614 903,000 - 1,472 Uncompleted New Sale
AFFINITY AT SERANGOON Apartment 99 years Feb 7 732 1,097,000 - 1,499 Uncompleted New Sale
AFFINITY AT SERANGOON Apartment 99 years Feb 7 850 1,276,000 - 1,501 Uncompleted New Sale
AFFINITY AT SERANGOON Apartment 99 years Feb 7 474 776,000 - 1,638 Uncompleted New Sale
AFFINITY AT SERANGOON Apartment 99 years Feb 8 474 696,000 - 1,470 Uncompleted New Sale
AFFINITY AT SERANGOON Apartment 99 years Feb 8 1,076 1,613,000 - 1,499 Uncompleted New Sale
AFFINITY AT SERANGOON Apartment 99 years Feb 8 732 1,143,000 - 1,562 Uncompleted New Sale
AFFINITY AT SERANGOON Apartment 99 years Feb 8 538 788,000 - 1,464 Uncompleted New Sale
AFFINITY AT SERANGOON Apartment 99 years Feb 8 614 897,000 - 1,462 Uncompleted New Sale
AFFINITY AT SERANGOON Apartment 99 years Feb 9 753 1,167,000 - 1,549 Uncompleted New Sale
AFFINITY AT SERANGOON Apartment 99 years Feb 9 614 918,000 - 1,496 Uncompleted New Sale
AFFINITY AT SERANGOON Apartment 99 years Feb 9 614 913,000 - 1,488 Uncompleted New Sale
AFFINITY AT SERANGOON Apartment 99 years Feb 9 614 904,000 - 1,473 Uncompleted New Sale
AFFINITY AT SERANGOON Apartment 99 years Feb 10 1,152 1,777,000 - 1,543 Uncompleted New Sale
AFFINITY AT SERANGOON Apartment 99 years Feb 10 624 922,000 - 1,477 Uncompleted New Sale
AFFINITY AT SERANGOON Apartment 99 years Feb 10 850 1,234,000 - 1,451 Uncompleted New Sale
AFFINITY AT SERANGOON Apartment 99 years Feb 10 850 1,239,000 - 1,457 Uncompleted New Sale
AFFINITY AT SERANGOON Apartment 99 years Feb 10 614 912,000 - 1,486 Uncompleted New Sale

AFFINITY AT SERANGOON Apartment 99 years Feb 10 904 1,431,000 - 1,583 Uncompleted New Sale
CHUAN PARK Condominium 99 years Feb 7 1,173 1,140,000 - 972 1985 Resale
EVERGREEN PARK Apartment 99 years Feb 11 1,249 870,000 - 697 1999 Resale
HIGHLAND CONDOMINIUM Condominium Freehold Feb 12 1,851 1,700,000 - 918 1993 Resale
RIVERFRONT RESIDENCES Apartment 99 years Feb 8 872 1,189,000 - 1,364 Uncompleted New Sale
RIVERFRONT RESIDENCES Apartment 99 years Feb 9 581 701,000 - 1,206 Uncompleted New Sale
RIVERFRONT RESIDENCES Apartment 99 years Feb 9 614 815,000 - 1,328 Uncompleted New Sale
RIVERFRONT RESIDENCES Apartment 99 years Feb 10 1,249 1,517,000 - 1,215 Uncompleted New Sale
RIVERFRONT RESIDENCES Apartment 99 years Feb 10 517 699,000 - 1,353 Uncompleted New Sale
SERANGOON GARDEN ESTATE Terrace  999 years Feb 12 4,123 3,720,000 - 903 Unknown Resale
THE GARDEN RESIDENCES Apartment 99 years Feb 8 452 680,715 - 1,506 Uncompleted New Sale
THE GARDEN RESIDENCES Apartment 99 years Feb 8 1,163 1,603,800 - 1,380 Uncompleted New Sale
THE GARDEN RESIDENCES Apartment 99 years Feb 9 452 693,500 - 1,534 Uncompleted New Sale
THE GARDEN RESIDENCES Apartment 99 years Feb 9 614 929,700 - 1,515 Uncompleted New Sale
THE GARDEN RESIDENCES Apartment 99 years Feb 10 614 935,500 - 1,525 Uncompleted New Sale
THE GARDEN RESIDENCES Apartment 99 years Feb 10 452 683,900 - 1,513 Uncompleted New Sale
District 20         
CHIP THYE GARDEN Terrace  Freehold Feb 8 2,228 2,800,000 - 1,254 1981 Resale
JALAN REBANA  Semi-Detached  Freehold Feb 11 3,057 3,210,000 - 1,052 Unknown Resale
THE PANORAMA Condominium 99 years Feb 8 452 710,000 - 1,570 2017 Resale
District 21         
HIGH OAK CONDOMINIUM Condominium 99 years Feb 12 990 968,000 - 977 1999 Resale
MAYFAIR GARDENS Condominium 99 years Feb 6 818 1,529,000 - 1,869 Uncompleted New Sale
ROYAL COURT Apartment Freehold Feb 11 1,302 1,430,000 - 1,098 1998 Resale
SIGNATURE PARK Condominium Freehold Feb 11 1,033 1,330,000 - 1,287 1998 Resale
SPRINGDALE CONDOMINIUM Condominium 999 years Feb 11 1,130 1,410,000 - 1,248 1998 Resale
SYMPHONY HEIGHTS Condominium Freehold Feb 8 1,539 1,730,000 - 1,124 1998 Resale
District 22         
J GATEWAY Condominium 99 years Feb 8 700 1,310,000 - 1,872 2016 Resale
THE LAKESHORE Condominium 99 years Feb 12 1,109 1,190,000 - 1,073 2008 Resale
District 23         
MI CASA Condominium 99 years Feb 8 1,324 1,088,000 - 822 2012 Resale
REGENT HEIGHTS Condominium 99 years Feb 7 1,023 825,000 - 807 1999 Resale
THE JADE Condominium 99 years Feb 8 1,345 1,220,000 - 907 2004 Resale
District 26         
TEACHER’S HOUSING ESTATE Terrace  999 years Feb 8 2,497 2,300,000 - 923 Unknown Resale
TEACHER’S HOUSING ESTATE Terrace  999 years Feb 11 2,454 2,880,000 - 1,176 Unknown Resale
District 27         
THE MILTONIA RESIDENCES Condominium 99 years Feb 8 1,023 920,000 - 900 2014 Resale
District 28         
BELGRAVIA GREEN Semi-Detached  Freehold Feb 7 3,821 3,643,600 - 954 Uncompleted New Sale
PARC BOTANNIA Condominium 99 years Feb 8 667 870,112 - 1,304 Uncompleted New Sale
PARC BOTANNIA Condominium 99 years Feb 8 1,410 1,645,120 - 1,167 Uncompleted New Sale
PARC BOTANNIA Condominium 99 years Feb 8 506 717,000 - 1,417 Uncompleted New Sale
PARC BOTANNIA Condominium 99 years Feb 8 506 703,000 - 1,390 Uncompleted New Sale
PARC BOTANNIA Condominium 99 years Feb 8 1,281 1,657,730 - 1,294 Uncompleted New Sale
VILLA BEGONIA Terrace  99 years Feb 7 1,798 1,770,000 - 984 1998 Resale
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PROPERTY OF THE WEEK

| BY TIMOTHY TAY |

A
urum Land previewed its boutique 
development Nyon over the week-
end of Feb 16 and 17. The 92-unit 
development is the first new launch 
in the prime District 15 Amber Road 

neighbourhood this year. 
The 18-storey tower block is located with- 

in a short walking distance from the upcom-
ing Tanjong Katong MRT Station on the Thom-
son-East Coast Line and the underground 
pedestrian link to East Coast Park. 

Units are a mix of one- to three-bedrooms, 

with sizes from 484 sq ft to 1,582 sq ft. There 
are four three-bedroom penthouses, with siz-
es from 1,281 sq ft to 1,615 sq ft. The devel-
oper is indicating selling prices in the range of 
$2,300 to $2,400 psf, given its prime location.  

All the units come with a view. Those above 
the fifth level will either have a view of East 
Coast Park and the sea, or look out over the 
low-rise houses in the neighbourhoods of Ka-
tong and Mountbatten. Those below the fifth 
level will have picturesque views of the swim-
ming pool, other facilities and landscaped gar-
dens within the grounds.

The development’s design is inspired by 
elements of Peranakan heritage, according to 
Aurum Land’s director, Michelle Yong, in an 
interview with EdgeProp Singapore last year. 
Aurum Land collaborated with Singapore-based 
architectural firm Park + Associates and inte-
rior designer 2nd Edition on the project. 

The name “Nyon” is the word “Nyonya” 
given a futuristic twist. The building itself has 

a textured white façade, designed to look like 
a porous lace veil wrapped around the build-
ing. The common areas, especially the floors, 
will have bright and colourful spots of colour, 
inspired by Peranakan porcelain tiles. Even 
the swimming pool tiles will have a Batik-in-
spired motif. 

The living rooms feature floor-to-ceiling 
windows and en suite balconies. As Nyon 
is situated between Amber Skye and 16 @ 
Amber, window shades will be provided for 
all units to ensure privacy. Entertainment ar-
eas on the ground floor include an open air 
courtyard and clubhouse, as well as a pool 
and jacuzzi area. 

Aurum Land first acquired the 22,787 sq 
ft site at 12 Amber Road en bloc for $58 mil-
lion in September 2017, followed by the pair 
of semi-detached houses at 10 and 10A Am-
ber Road for a total of $16.4 million. The sites 
were amalgamated to create a larger, freehold 

site of 28,409 sq ft. 
At Nyon, the two-bedroom apartments 

are expected to be the most popular unit 
types among both owner-occupiers and in-
vestors. Of the 36 two-bedroom units within 
the development, seven are dual-key units, 
each with its own kitchen and washing ma-
chine provided.

 Another 25 units have three-bedroom 
configurations, and these come with dou-
ble-volume ceiling height in the living area. 
All common bedrooms are big enough to fit a 
queen-sized bed. 

Many of the potential buyers of units in Nyon 
are expected to be those who are already res-
idents in the Katong area. Quite a number of 
them are also en bloc beneficiaries of neigh-
bouring projects in the Amber Road-Meyer 
Road neighbourhood. 

Nyon is scheduled for launch on the week-
end of March 2 and 3.

Some of the typical three-bedroom units come with 
a double-volume area above the living room

Social zones on the ground floor, like this open air 
courtyard, were designed for Instagram-worthy 
moments

The 14th floor comprises an open air lounge and dining area that overlooks the coast

The panoramic view from a top-floor unit at Nyon

The 92-unit Nyon was open for preview over the weekend of Feb 16 and 17. About 1,000 people visited the 
showflat, including en bloc beneficiaries and first-time buyers.

PICTURES: AURUM LAND

AURUM LAND

EDGEPROP SINGAPORE

EDGEPROP SINGAPORE
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Nyon at Amber Road to 
be priced from $2,300 
to $2,400 psf

Nyon, located at 12 Amber Road, is inspired by the Peranakan heritage of the East
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| BY CHARLENE CHIN |

O 
rangeTee unveiled three new tech 
initiatives at its annual OrangeTee 
Business Conference 2019 on Feb 20. 

The company will be rolling out 
new features for its in-house agent 

app: a ride-hailing option, a component for its 
agents to create a marketing website, and an 

e-learning platform. These will be launched 
by the second quarter of this year. 

OrangeTee will be working with ride-hail-
ing service TADA for the first feature. Proper-
ty agents will be able to book a ride within 
the agent app, with access to TADA’s 28,000 
vehicles. 

“It will be a seamless experience for the Or-
angeTee agent,” says Kay Woo, CEO of MVL, 

the startup behind TADA. Instead of exiting 
the agent app to book a cab, the agent will 
be able to hail a ride from within the app it-
self, he explains. 

OrangeTee hopes to improve its customer 
service with this feature. “Agents can provide 
better customer experiences by conveniently 
hailing a ride for their customer to a proper-
ty on sale,” says Steven Tan, managing direc-
tor of OrangeTee & Tie. “They can also call 
for a ride themselves easily through the app 
on which they are already doing work, saving 
much valuable time in the process.” 

For the second feature, agents will be able 
to create a marketing website in three steps, 
customise the colour and design, as well as 
modify the URL link. Agents can create as 
many websites as they want for the properties 
they market, for free at this stage. The web-
sites will be hosted under the domain name 
of OrangeTee.

This feature will save agents the trouble 
of updating various websites as developers 
announce changes to new launches. Instead, 
OrangeTee will update the information on the 
back-end, and all agents’ websites will reflect 
those changes automatically, Tan explains. 

He compares having a marketing website to 
owning a “virtual shop front”. “It is very diffi-
cult and time-consuming for agents [to] build 
and maintain their own websites,” he adds. It 
is also costly. “If agents pay $400 to $600 per 

website and they [market] 10 projects, that 
could cost $6,000.”

Lastly, OrangeTee is also shifting some of its 
agent courses to an e-learning platform. Cur-
rently, agents have to attend three-hour ses-
sions at the OrangeTee office, which may dis-
rupt their schedules, points out Tan. “If we can 
help agents to learn on the go, at their own 
pace and whenever they have any spare time 
on hand, without the need to come back to of-
fice to attend courses or seminars, that would 
be an ideal situation for them.”  

The company is working with KPMG Busi-
ness School to design the e-learning platform. 
The courses will be structured in bite-sized 
sections, with quizzes along the way to help 
agents retain new information. “E-learning 
is more effective, because when you attend a 
class, you sit there for three hours and may 
not even absorb new information,” Tan notes. 

However, not all modules will be replaced 
with the e-learning option. Those that require 
guidance and mentorship through experience 
are better off taught in a class, he says. 

The Continuing Professional Development 
(CPD) courses will have to receive accreditation 
from the Council for Estate Agencies. 

EdgeProp Singapore is one of the sponsors for the 
OrangeTee Business Conference 2019. 

E

OrangeTee pushes digital frontiers with 
new tech initiatives

Steven Tan, managing director of OrangeTee & Tie, unveiled three new features for its agent app at the 
OrangeTee Business Conference 2019

EDGEPROP SINGAPORE
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Properties for Sale
 To be featured, email shermie.tee@edgeprop.sg or call 8822-2997

$740,000
Alexis 
D3 ALEXANDRA ROAD  | Freehold
Size(sqft): 398 | PSF: $1,859
Bedroom: 1

RARE 1BR FH INVESTMENT opportunity! Unit 
feels big despite small footprint. Unit is on a higher 
level, quiet facing, just 4 mins walk to Queenstown 
MRT and good food. Easy to rent out (since 2013) 
with good yield. Sale with tenancy (ends 31 Aug 19).  

$4,200,000
Conservation House 
D15 KOON SENG ROAD | Freehold
Built-Up(sqft): 2,700 | Land(sqft): 1,700
PSF: $2,471

Colorful Peranakan House for sale. Nestled in the 
heart of Joo Chiat, surrounded by eateries & splashes of 
peranakan culture. Be dazzled by its Rich Architectural 
Heritage and a Picturesque Facade. Truly a Limited 
Edition conservation unit not to be missed!

Cheng Ching Ching 
SLP SCOTIA PTE LTD
R060569J   

 65 9845 2567

Kenneth Goh
ORANGETEE & TIE PTE LTD
R058866D   

 65 9692 5460

$10,800,000
Detached House
D4 SENTOSA COVE | 99 years
Built-Up(sqft): 8,300 | Land(sqft): 7,043
PSF: $1,533

2.5 storey corner Modern Bungalow, 5 ensuites with 
high quality fittings overlooking 100m unblocked 
waterway for a 50ft yacht. Also Starbuy brand new 4 
storey homes 6 ensuites with lift & basement available 
at 19xxpsf. ID option available. Huge discount for 
limited period

Rowena Chan 
LIST INTERNATIONAL REALTY PTE LTD
R051926C 

 65 9038 3166

$9,588,888
GB Building - Office for sale
D1 CECIL STREET | 99 years
Size(sqft): 5,210
PSF: $1,840

Whole floor for Sale. Great Corporate image. 
Tenanted till 2021 @$5.20psf. High floor & column 
free. Great for own use/ investment. Centrally 
located & short walk to Tj Pagar, Telok Ayer MRT & 
future Shenton Way MRT.

Alex Chong 
ORANGETEE & TIE PTE LTD
R046782D 

 65 9026 8168

| BY TIMOTHY TAY |

Apenthouse unit at Rio Vista on Upper 
Serangoon View was sold before its 
scheduled auction on Feb 26. It would 

have been the second time that the property 
was put up for auction by Edmund Tie & Com-
pany (ET&Co). 

Offered for mortgagee sale, the 2,271 sq ft 
unit was first put up for auction by ET&Co in 
January at an opening price of $1.55 million 
($683 psf), but was withdrawn when it did 
not receive any bids. The three-bedroom-plus-
study unit, however, recently found a buyer 
at $1.5 million ($660 psf), with the option to 
purchase exercised on Feb 19, according to Joy 
Tan, ET&Co’s head of auction. 

The purchase price is on a par with that of 
another three-bedroom penthouse of 2,153 sq 
ft, which was sold in January last year (see ta-
ble) for $1.5 million ($697 psf). 

The 716-unit Rio Vista is a 99-year lease-
hold condo developed by MCL Land, a unit 
of Hongkong Land. Rio Vista, completed in 
2004, was one of the earliest projects in the 

Upper Serangoon View area. It contains 11 
blocks of up to 17 storeys  each, and most 
of the units enjoy unblocked views of the 
Serangoon River. 

Units at Rio Vista are a mix of two- to 
four-bedroom apartments with sizes from 
1,055 sq ft to 2,583 sq ft. Based on caveats 
lodged, the most recent transaction there 
was for a 1,378 sq ft, three-bedroom unit on 
the seventh floor of one of the blocks, which 
changed hands for $1.15 million ($835 psf) 
on Jan 29. 

According to ET&Co’s Tan, the penthouse 
at Rio Vista attracted more than 10 potential 
buyers. They were drawn to the unit because 
of its unblocked riverfront views on one side, 
and the land around Paya Lebar Air Base that 
has yet to be developed, she says. Another draw 
was the unit’s generous size and the number 
of rooms available. 

“District 19 will remain a popular area for 
buyers. It is easily accessible via expressways 
like the Kallang-Paya Lebar Expressway, and 
it is near amenities such as Hougang Mall,” 
says Tan. E

Rio Vista penthouse 
sold before auction 
for $1.5 mil

Recent transactions of 
three-bedroom penthouse 
units at Rio Vista
CONTRACT 
DATE

AREA 
(SQ FT)

PRICE ($) PRICE 
($ PSF)

Jan 5, 2018 2,153 1,500,000 697
Jan 21, 2011 2,271 1,560,000 687
Aug 16, 2010 2,131 1,510,000 708
Jul 1, 2010 2,153 1,383,000 642
Mar 10, 2010 2,153 1,200,000 557

URA, EDGEPROP PICTURES: ET&CO

Rio Vista was completed in 2004, and the 99-year leasehold development comprises 716 units

The penthouse unit has unblocked views of the Serangoon River towards Paya Lebar Air Base
The three-bedroom-plus-study penthouse changed 
hands for $1.5 million ($660 psf) on Feb 19






